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‘Evrovog AvTaywvVviouog

H duvatdtnta evog TTPOIOVTOC 1] MIAC UTTNPECIAC va {exwpioel Jéoa OTo
TTPOIOVTIKO Kal dlapnuIoTIKO ouvovBUAsuua (clutter), pavtadel aveéPIKTn
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TAAEAONMENA £/ |z
2T0O AOP0O TON TONFZ=0N] MEARP] A9EZ w

. ‘EvTovog AvTaywVvIouog
H duvaTtotnTa £vOC TTPOIOVTOC 1 MIAG UTTNPECIAG VA CEXWPIoEl JEOO OTO
TTPOIOVTIKO Kal dIapnUIOTIKO ouvovOUAsuua (clutter), @avTtadel aveQIKTn

Auénrikéc Taoeig Product Parity

O1 ouOoIa0TIKEC DIAPOPEC KAl T OUCIOOTIKA TTAEOVEKTAMATA TTPOIOVTWV
xavovtal — «Ooo KaAd kal av gival €va TTPoidv N JIa UTTNPECia onuEpa,
auplo Ba civar arrAd éva atmd TToAAG Ouola, Kal TO auplo €PXETAl TTIO
vpryopa atrd mmaAhid» Don Peppers -Peppers & Rogers Group

80% of CEOs believe their firm
offers a superior product...

..8% of their
customers agree
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TAMNEA AEAONENA KAl Ol MEEZ TIPOSARZE]2
2T0 LOP0 TON TIOAFZ=0)

H Oikovopuikr) Kpion Kal n puxoAoyikn TnG €1midpaacn TTPoKaAouv:

ABeBaidtnTa, MNpoBAnuatiopod, Ayvola

.50

Google Trends: Recession ' TE

i

gl |
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TAMNEA AEAONENA (AT O] )
2T0 LOP0 TON TIOAFZ=0)

=2 [IPOrNrlZE]Z

m

H Oikovopuikr) Kpion Kal n puxoAoyikn TnG €1midpaacn TTPoKaAouv:

ABepaidtnTa, MNMNpoBAnuaTtioud, Ayvola

‘Epguva OikovouIikAg ZUyKUpiag

Kévtpo Oikovopikwy Epguviov

A KaTavoAwTIKO OKETITIKIONO, avaBoAn Navemomuiou Kompou

2UANoyn ZToixeiwv: RAI Consultants

Mai-08 louv-08 louA-08 Auy-08 2e1-08 Okt-08 Noe-08 Aek-08 lav-09 ®e3-09

—a— AQTTAVEG VIO JEYAAEG AYOPES TOUG ETTOUEVOUG 12 PAVEG
(©emKéG - ApvNTIKEG KPIo €IS KATAAANAGOMTOG)
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TAMNEA AEAONENA KAl Ol MEEZ TIPOSARZE]2
2T0 LOP0 TON TIOAFZ=0)

H Oikovopuikr) Kpion Kal n puxoAoyikn TnG €1midpaacn TTPoKaAouv:

Agpfdvers uytrépn Ti¢ Mpecgepig
ABeBaiotnTa, MNpoBAnuationo, Ayvoia TWY UTIRpayeplY;

2007

N
ZuvnBifw va
ATUpdvw urtdyn mg
npoogopic

KaTtavaAwTIKO OKETTTIKIOMO, avaBoAn

Agppdvw urdegn
HOYO SNUayTIKEC
TpoTpopic

AUENoN SIEPEUVNTIKWY £TTIAOYWY, avalATnon | 2008
EUKQIPIWYV Kal uTTrepagiog (added value)

B Méon Emokewnuomra Kataomudtwy MNwAnong
HAEKTPIKWV Zuokeuwv TTpIv Vv ATTogacn Ayopdg

®eB-09 34 2005 ]

Mai-08 Aey ouvnBIfw va
Mpfdviw uttden

Yem-07 nipoagopis

Ad hoc épeuveg

Map-06 Pulse Market Research
............... R
“‘_"""ﬁ&é—"ﬁ'{Hz AvakaAurrrovrag “ava” rov NEAATH - Epeuvntikn lNpoaoéyyion — Mapriog 2009 0 p
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TO MEFANO ZATOMWME=ENO Zrl=

Grant Falrley

% - \ Business

. Strategy
e Consultant

'Za KalpoU¢ Kpiong, n apociwon/ moTéTtnTa
(Loyalty) TreAatwyv apgioBnreital

IF YOU WANT LOYALTY, GET ADOG

'H «péyn» gival TTAov yia pepidio ayopdcg,
apa oTa XEPIA TWV TTWANTWYV

'To (nTouuevo gival n euTrelpia (Experience)
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rl 2= J 1A, Fl ANASLANCPE TOY TIEANT
(Al EPENA ATOPAZ

E IPSOS REPUTATION PYRAMID [la va KaTakTnOei To YnAOTEPO
OKOAOTIATI TNG TTUPAMIOAG, TTPETTEI VA
avTIAN@OoUuE TOUG «0dnyouc» (drivers)

YIEPA2IIZH

EMNIZTOZYNH

‘Epeuva Ayopdg

Faversbility | OETIKH [IPOAIAGEZH

Familiarity E=0OIKEIQ>H

EPEYNEX IKANOINOIHZHX

Awareness . ANATFNOPIZHMOTHTA

[NTEAATON

“Our work shows that there is a strong
correlation between an organisation's
reputation and its ability to
successfully market to consumers”
IPSOS 2008
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Ol 2Pe(Mez [KANOTOlRZ
TON OAFFO)

rlz Tl AAT O
[FFrl ANTAR 252 =1Y]

[elPIAZ

EuTtreplExouv JETPAOEIG IKAVOTTOINONG O€ TTOAAQTTAQG ETTITTEDQ

TTOOKOTTOUV OTn aveUPECN GNUAVTIKOTATAS KAl AdUVAMIWY ATTOd0o0NG

Bagilovrtal o€ TToAupeTaBANTA oTaTIOTIKA avaAuon (multivariate analysis)

Emitpérouv ouykpioipotnta (Alaxpovikry, Me Avraywviopo, Benchmarking)

[MepiAapBavouv deikTeC TTEAATEIOKN G ouykpaTtnong (Customer Retention)

”Ym’)eaor]: H Nevikn) IkavoTtroinon €ival ouvapTtnon €mPJEPOUGS IKAVOTTOINTEWY
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Ol 2PNz [KANOTOIF 22 TIEAAT O w
CASE STUDY — AZODANZTIKEZ ETAIPEIEZ e

To {ntoupevo: Ti gival onUAvTIKO YIA TO TTEAATN KAl TTWG AVTATTOKPIVOUQOTE EEIG;
[MpoTaon £peuvag IKAVOTTOINONG TTEAATWY

EpwTtnuaTtoAdyIo YETpNoNg IKAvVOTToinong ayopag
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Ol 2PNz [KANOTOIF 22 TIEAAT O W
CASE STUDY — AZODANZTIKEZ ETAIPEIEZ

2.€ TIPWTO OTAdI0 KaBopileTal pEow avaAluong TTaAIvopounong (regression) n
ONUAVTIKOTNTA KOl EAEYXETAI N OTATIOTIKI ETTAPKEIO TOU JOVTEAOU

[MpoidvTa Aladikaoieg MpoowTTiko

hﬁom

NWANCEWV

PETHEHE
arov
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Ol =ePeMez [HKANOTOIFZF 2 JE \,-\f N W
CASE STUDY — AZODANZTIKEZ ETAIPEIEZ

< [1poiévta > < Aladikaoieg D( [MpoowTriko >

2.€ OeUTEPO OTAdIO KABopIleTal N aTTOdOCN TOU TTEAATN KAI TOU AVTAYWVIOUOU OTN
B&on TNC oNUAVTIKOTNTOC KAl EVTOTTICOVTAI KEVA KAl AdUVAUIEC

hﬁom

NWANCEWYV
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META rlPOE O Fracd Helcnneld ‘w
MNet Promoter Score :

® MTtTopouv va atrAotroinBouv ol HETPAOEIC; .
i KatavaAwTKn ZupTrepipopd
® MeBodoAloyia Net Promoter:

® AT0 10 1977 nyeital TOU TUAPaTOG Loyalty Fevik I
Consulting Tng Bain & Co [
. ® OcwpeiTtal atmo TOUG Kopu@gaioug e
. , 2 standards
ETTIXEIPNMATIKOUG OUUPBOUAOUG OTO KOO0 om .
@ A6 10 1996 — 2001 peAéTNOE TIC ATTAVTACEIG O€ el

gpeuva pe deiypa mépav Twv 20000 atopwy (14+ Mos8eom
0paoTnpIdTNTEG, 400 €TQIPEiES) KAl TIC OUVOEDE e |~ Emavayopdg -

i | ll TNV TTPAYMATIKN) AyOPACTIKI) CUMTTEPIPOPA TOUG

imbstais . @ To 2003 og  peAétn mépav  Twv 150,000 Agices -
FRED REICHHELD : . Migromra
avadeixbnke  kal  cuoxétion Tou  NPS e

OIKOVOUIKEG ETTIOOCEIC ETAIPEIWV.

® KatéAnce ot n «[MpdBeon >uoTaong» e€ival o ZUoTaong

KUpIa mnyn TTPOLBAEYNGS MEAAOVTIKNG
0% 20% 40% 60% 80% 100
e KATAVOAWTIKAG GUHTTEPIQPOPAG (predictor) %. ..
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FIATIFITIPOGOEZA 2 (2 TAZRZ ‘w
Met Promotar Scors -

® 93% TwvV KAatavaAwTwy Bewpouv Tnv cUOoTaC CAv TNV TTIo agIOTTIoTN TTNYN TTANpo®dpnong yia

éva TTpoiov ) pia utrnpeoia (MnyR: NOP World — 43% T10 1977)
® 91% Twv KaTavaAwTwyv Bewpouv Tlavo va dokiydoouv Eva TTPOIOV 11 JIa UTTNPECIa av TOUG
ouoTnBei (Mnyri: NOP World)
@ 70% TO TWV KATAVOAWTWYV TTOU £TTNPEACTNKE ATTO TNV OUCTACN MIOG HAPKAG

@ 37% tnv aybépaoce, 24% tnv £Bale oTIC €TTIAOYEC Tou, 9% Tnv amméguye (MNnyn: Keller Fay)
® 74% Twv KATAVOAWTWY TTOU AKOUCAV apvNTIK oUCTAON, £TTNPEACTNKAV YIA Ayopds GAANG
Mapkag (Mnyn: Millward Brown)

® 61% 1O TTOCOOTO TWV KATAVOAWTWY TTOU dnAwvel 0TI ayopddlel idla JApKa PE TOUG QiIAOUC Tou
(Mnyr: Edelman/Yankelovich — 33% T10 2003)

® 2% pMeiwon TG apvnTiknNG ouoTtaong onuioupyei 1% auvgnon clocodnuatwyv (Mnyn: London
School of Economics)

@ ACloTrolgi «dwpeav péoo TTpowbnoneg» (free media)

@ To Tpoidv/uttnpeaia e TNV TTI0 WNAR TTpdBeon ouoTacng TTapoucidalel augnon 2,5 QopEC Tou
MEOOU Opou TN Katnyopiag 1Tou avraywyviletal (MNnyn: Bain & Co 2003)
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[POGETH 7YY 7 TAZHZ ‘w
I\ J:aJAJ/\JJ‘JA NMet Promotar Scors

® Ti cival n MeBodoAloyia Net Promoter;

® Eival otpaTtnyikr} avaTtrTu¢ng opyaviouwy JECW EO0TIAONG OTOUG TTEAATEC
® [poUTTobETE!:

@ Tripnon Apxeiou lMNMeAaTtwv

® EpeuvnTiki MNpoogyyion Tunuarotroinong MNeAartwv

® 2uvexopevn MNapakoAouBnon

® XPNOIJOTIOIEI OXETIKA UIKPO EPWTNUATOAOYIO HE TIGC AKOAOUBEG apXEC:

@ H 11 kai 1Mo KaBopIoTIKA epwTnon €ival N TpdBeon cuoTaoNC
® 2uvOudadlel KAEIOTEC KAl QVOIKTEC EPWTIOEIC

® O1 epwTtrioeIg akoAouBouv dlIapopeTIKA TTopEia avaddywe atravTiocwy (Interactive)

50 DYMEARIO
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rl BAZISA EPOTHZ W
MEQOANONOT A Mat Promotar Scor

® 1" ka1 BaoIkOTEPN EPWTNON:

L

L —-
(r
2
L‘\

2& Ua KAiuaka 0-70 moéoo mlavo gival va OUCTNOETE THV ... OE KATTOIO
YVWaTO, QIA0 ) aUuyyEVH. Orrou 0 = EEaipetik@ ami@avo kai 10 = EEaipeTikd MBavo

P ——

N
G2+ [DIE D
Detractors FPassives Fromotors

Net Promoter Score (%) = Promoters (%) - Detractors (%)
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ePOTRMATONOITO LA TMIFMATOINOIFZ w
MEQOAONO A Mat Promoter Score

® [€pav TNG BacikOTEPNG EPWTNONG:

2& Ua KAiuaka 0-70 moéco mlavo gival va OUCTNOETE THV ... OE KATTOIO
YVWaTO, QIA0 ) aUuyyEVH. Orrou 0 = EEaipetik@ ami@avo kai 10 = EEaipeTikd MBavo

o1 ]2]3][4][s83C /\8>@ 10)

p&f/"d& vors Pa&’/m p/"ﬂﬁﬂf&l"&’

‘ @ [1aTi dev Ba TNV OUCTAVATE; ‘ ‘ @ T1 Ba ytTopouce va BeATIWOEL, ‘ ‘ & T1 00¢ Apeot;

® 2uvNOwc akoAouBouv Kal AAAEC epwTACEIC TTOU BonBouv TNV TTIo TTAvw avaiuon
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CASE STUDY ‘w
MESQOANONOIA Net Promotsr Scors -

® EoTmiatdplo - Asukwoaoia:

@ Kataxwpouoe o€ kaBnuepivh BAon TIC KPATNOEIG UE OVOUATETTWVUMO Kal TNAEPWVO
® AvEDeoe O¢€ eTAIPEIO EPEUVWIV CUOTNUATIKA TTapakoAouBnon Tou d€iktn NPS

@ Mnviaio deiypa 60 TreAaTwy, TPIKNVIAIO aVAAUCT ATTOTEAECUATWYV

@ H épeuva apxloe 1o lavoudpio Tou 2007

@ H TAnpoTtnTa (BAcel KpATHOEWVY) TO TTPWTO TPiuNvo Tou 2007 ATav Kovta 1o 60%

EvdeikTik Mopeia Agiktn NPS

s
M Detractors

m Passives

B Promoters

Q1 2007 Q2 2007 Q3 2007 Q4 2007 Q1 2008 Q2 2008 Q3 2008 Q4 2008
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CASE STUDY {
MESOAOAOFIA Net Promoter Soors w

EvdeikTikA Mopeia Agiktn NPS

-

M Detractors

m Passives

B Promoters

Q1 2007 Q2 2007 Q3 2007 Q4 2007 Q1 2008 Q2 2008 Q3 2008 Q4 2008

® Katd ta Tpwrta 2 Tpiunva Tou 2007, 1600 ol Detractors, 600 kal ol Passives agloAoyouocav xaunAd Tov
o¢eikTn Value for Money ouykpITIKG e GAAa eoTiaTopia

® ENEPIEIA: H eTaipgia KuKAOQOPNOE evNUEPWTIKO QUAAGDIO OTOUG TTEAATEG TNG KAl EVTOG TOU E0TIATOPIOU
yia TIG 01adIKATieg TTIAOYNC UAIKWVY KAl ETOINOCIOC Kal AvoIge TTapABupo TTPog TNV Koudiva

® Ta teAeutaia 2 Tpiunva Tou 2007 o1 Promoters £€dwoav oav €va atmd Toug Adyoug TTpoBeong cuoTaong TNV

@IANIKA ox€on Kal eTTapn e Tov 1I810KTATN. AvTiBeTa o1 Detractors avdagepav 611 o€ TTApATTOVA TOUG OEV TTHPAV
IKQVOTTOINTIKEG ATTAVTAOEIG.

® ENEPIEIA: >av diadikaoia, o I1I010KTATNG avEAABE TOOO TO KAAWGCOPIOUA KOBWG KAl TOV ATTOXAIPETIONO
KaBe kpATNONG

® H NAHPOTHTA TO TPITO TPIMHNO TOY 2008 =EMNEPAZE TO 80%
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Mat Promotar Scors

Lurroldi) Avood 2008-2009

Ad hoc épeguveg
Pulse Market Research

Mdpkeg AUTOKIVATWYV -
NwARoceig

Retail - KaAAuvTikd

EoTiaon

Tpatreleg

Ac@dAeieg

AgpopeTagopeig

Zuvepyeia Service
AuTtoKIVATWYV

Retail - Yrepayopég

Mapoxeig AladikTOoU

Retail - Znpueia NMwAnong
MpoidvTwyv TexvoAoyiag

Méoog 6pog:

-100 -90% -80% -70% -60% -50% -40% -30% -20% -10% 0% 10% 20% 30% 40% 50% 60% 70% 80% 90% 100%
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Met Promoter Scors <ol 2ozuv

2rlM=PA
'FIGTI' Net Promoter Score anuepa; d?
® AvaTrTuxOnke aTn TTPONYOUMEVN KPioN 5 |
® 2€ KAIpoUg Kpiang n TTPOCWTTIKA auoTaon YETPA l

OKOMA TTEPICCOTEPO

>

[NaTti ' Epeuva Ayopdc onuepa;
@ H kpion dnuIoupyEi avaKATATALEIC
@ Om EEpape pTTOPET TWPOA VA PNV I0XUEI
@ H £peuva ayopdc ival oav Tnv Trucioa

® Av XpnoIJOTTOIoUUE TNV TTUEida 0TOUG KAAOUG Kaipoug,
TG00 PJAAANOV 0TOUG OUOKOAOUG
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